
THE REASONS WHY FIRMS WANT TO

There are many reasons that help to explain the motivations for businesses to Firms may wish to increase market
dominance giving them increased pricing.

Become a Trusted Brand The fact is moving internationally will increase your prestige as a brand. Previously
it was too expensive to do this. Your audience has increased without you having to do a thing. Are you
kidding me? A sales and marketing plan is a must. Many such loans will have fixed monthly repayments over
the term of the loan, enabling you to more easily plan your business finances as you grow. Any one of them
could put you out of business. Profit motive: Businesses grow to achieve higher profits and provide better
returns for shareholders The return to shareholders might be a combination of a rising share price allied with a
share of profits via dividend payments. A loan can cover short-term funding requirements while giving the
business the money it needs to grow, or can bridge the gap between customer orders and supplier payments to
help the company meet its funding obligations. You can do a great business plan in one or two pages. This can
help you save on taxes. Risk diversification Virgin started off as a record shop. Both becomes more unlikely if
the company does not grow. You might dream up something so great that no one ever thought of before. From
A. Create systems to manage the process. Now you don't even need to have a physical presence in a country in
order to do business. There are many reasons that help to explain the motivations for businesses to grow over
time. For example, you could be hiring too many people too quickly, or spend too much on marketing.
Accordingly this is also one of the most prominent goals of many companies. In conclusion publicly held
companies can only survive if they are able to provide attractive investment opportunities. In recent years it
has become almost self-evident that a company has to grow in order to be successful. Often, the reasons for
this is that the managers i. Further reading. Today they dress the same as the West and they love the same stuff
as the West. The most successful entrepreneurs learn, study, and reach out to mentors to improve their
leadership skills. Experiencing economies of scale help a business to raise their profit margins at a given
market price 3. From financial management to employee management, leadership failures will trickle down to
every aspect of your business. It is a constant challenge. Nonetheless it is safe to say that it is not always
necessary for private companies to grow continuously in order to be successful in the long run. You can be an
international company from the comfort of your own home. If fail to differentiate, you will fail to build a
brand. This diversification enables a firm to grow by reaching into new industries. Of course this does not hold
true for all private firms. Virgin can make use of its strong brand name and financial reserves to successfully
enter new industries However, it does come at a risk. Niche markets: Many private firms supply very specific
niche markets. Therefore, the managers in the A. Most firms seek to become bigger â€” increasing sales and
market share. This is maybe in the hope of getting a better salary or it may just be the personal satisfaction of
working for a successful firm. As a result, the customers will eventually have to look for another supplier.
Common macroeconomic factors are business cycles, recessions, wars, natural disasters, government debt,
inflation, and business cycles. To support a growing community of businesses seeking non-bank funding we
provide simple, affordable lending with greater flexibility, straightforward security arrangements, minimum
ongoing administration and no exit fees. No amount of planning is a substitute for action.


