
CONFORMITY AND MODERN MAN

Conformity as a disease of modern man. Conformity is defined as a type of social influence involving a change in belief
or behaviour in order to fit in with a group.

When asked individually, participants would choose the correct line. Opinions and social pressure. This is an
open access article distributed under the terms of the Creative Commons Attribution License , which permits
unrestricted use, distribution, and reproduction in any medium, provided the original author and source are
credited. Each person in the group had to say aloud how far they thought the light had moved. Explanations of
Conformity Deutsch and Gerrard identified two reasons why people conform: Normative Conformity Yielding
to group pressure because a person wants to fit in with the group. Finally, when one or more of the other group
members gives a different answer than the rest of the group so that the unanimity of the majority group is
broken , that person is no longer part of the group that is doing the influencing and becomes along with the
participant part of the group being influenced. To do this, Asch asked eight members of a group to evaluate
two sets of lines. They were asked to choose a line that matched the length of one of three different lines. In
situations where we are unsure of the correct response, we often look to others who are better informed and
more knowledgeable and use their lead as a guide for our own behaviors. Normative conformity involves
changing one's behavior in order to fit in with the group. Minority influence, divergent thinking, and the
detection of correct solutions. And when the experimenters asked the participants if they had noticed anything
unusual about the behavior of the other person during the experiment, none of them indicated awareness of
any face rubbing or foot shaking. To be sure, social conformity is a difficult concept to measure without live
interaction. However, in modern terms this acceptance can only be obtained by going further than natural
conformity and stepping - rather leaping - into popular conformity. So we might dress a bit differently and
choose to do things we really like. Journal of Personality and Social Psychology, 98 4 , â€” The study
generally targeted current undergraduates, but three graduate students and one recent graduate also
participated. They are known as collectivist cultures and are more likely to conform. Observing others can
provide this information. Normative influence stems from a desire to avoid punishments such as going along
with the rules in class even though you don't agree with them and gain rewards such as behaving in a certain
way in order to get people to like you. Norm change over subject generations as a function of arbitrariness of
prescribed norms. He died February 20, , in Haverford, Pennsylvania at the age of  Imagine you were serving
on a jury in which you found yourself the only person who believed that the defendant was innocent. It is a
good thing that minorities can be influential; otherwise, the world would be pretty boring. Social pressure
helps the network induce compliance with desired social norms [ 25 â€” 27 ]. But we do not always blindly
conform to the beliefs of the majority. Competing interests: The authors have declared that no competing
interests exist. They first estimated the number individually and then later as a group. Asch's research
demonstrated that participants were surprisingly likely to conform to a group, even when they personally
believed that the group was incorrect. Journal of Experimental Social Psychology, 19, â€” In his studies,
college students were placed in a dark room with the point of light and were asked to indicate, each time the
light was turned on, how much it appeared to move. For example, when you stop at a red light, you are
conforming to the law and to the general agreement that for the good and safety of society, a red light means
stop. In one follow-up study that he conducted, Asch increased the number of confederates to 16 but had just
one of those confederates give the correct answer. Increases in the size of the majority increase conformity
regardless of whether the conformity is informational or normative. Although the color of the slides varied in
brightness, they were all clearly blue. Sherif said that this showed that people would always tend to conform.
The coercive influence of social pressure during deliberation has been further identified in jury deliberations [
38 , 39 ] and other small group settings [ 40 ]. The journal of abnormal and social psychology, 51 3 , 


